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February 6, 2002

VIA ELECTRONIC FILING

Marlene H. Dortch

Secretary

Federal Communications Commission
445 12™ Street, SW, Portals
Washington, DC 20554

Re: Ex Parte
CC Docket Nos. 01-338, 96-98, 98-147

Dear Secretary Dortch:

Pursuant to Section 1.1206 of the Commission’s rules, 47 C.F.R. § 1.1206, this will
provide notice that Gavin McCarty, Chief Legal Officer, Globalcom, Inc., and the undersigned,
on behalf of Globalcom, met with William Maher, Scott Bergman, Jeffery Carlisle, Uzoma
Onyeije, and John Stanley, Competition Policy Division, Wireline Competition Bureau on
February 6, 2003 concerning issues in the above-referenced proceedings.

During the meeting, Globalcom presented its views as set forth in the the Ex Parte letters
Globalcom filed in the above-referenced proceedings dated February 4, 2003, January 29, 2003,
and November 13, 2002. In these letters, Globalcom urges the FCC to adopt a rule similar to the
one adopted in October 2002 by the Illinois Commerce Commission that relieves a competitive
carrier of paying special access early termination fees when the competitive carrier commits to
maintain the converted UNE loop and transport combination for the remaining duration of the
special access contract term. As additional support to Globalcom’s proposed rule, the attached
document was provided and the implications of it were discussed. This notice is being filed
electronically.
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Uzoma Onyeije

John Stanley
(all via e-mail)
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ANALYSIS OF AMERITECH ILLINOIS SPECIAL ACCESS REVENUES

Compiled for Globalcom complaint vs. Ameritech lliinois

Year-to-Year

Q'S‘l CONSULTING

Market Solutions » Litigation Support

Year-to-Year Special Access

Special Access Lines Special Access Network Special Access  Special Access as a % of Total

Year Analog _Digital Revenue Access Rev. Line Growth  Revenue Growth Network Acc. Rev.
1895 133,901 915,307 $120,076,000 $855,788,000 14.03%
1996 322,909 1,020,902 $136,791,000 $871,959,000 28.08% 13.92% 15.69%
1997 173,634 1,192,560 $166,606,000 $914,757,000 1.67% 21.80% 18.21%
1998 171,118 1,653,012 $229,740,000, $971,350,000] 33.52% 37.89% 23.65%
1899 114,674 2,288,087 $281,566,000 $1.043,464,000 31.72% 22.56% 26.88%
2000 110,804 3,486,761 $380,831,000, $1,101,509,000 49.73% 35.25% 34.57%
2001 107,525 4,022,483 $439,270,000 $1,100,225,000| 14.80% 15.35% 39.93%
Source ARMIS 43-08, Table It ARMIS 43-02, Table I1 Total Growth 95-01 Total Growth 95-01

*Access Lines in Service by Customer” Selected Income Statement Accounts 293.63% 265.83%

Chart 1 Chart 2 Chart 3
Special Access Line Growth Spacial Access Revenue Growth Special Access as % of
Total Network Access Revenue
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